
HOW TO BUILD A NETWORK
THAT SENDS DEALS TO YOU
—INSTEAD OF THE
COMPETITION

Introduction

Networking is a critical element in the success of any real estate investor. Building strong 
relationships can open doors to new opportunities, provide valuable insights, and help grow your 
business. This guide will provide you with effective tips on how to network, build relationships, and 
expand your real estate investment business.

Networking Tips

1. Attend Industry Events

Real Estate Conferences: Participate in real estate conferences to meet like-minded 
professionals and learn about the latest trends.
Local Meetups: Join local real estate investment meetups to connect with investors in your area.
Workshops and Seminars: Attend workshops and seminars to gain knowledge and connect 
with industry experts.

2. Join Professional Associations

National Real Estate Investor Associations (REIAs): These associations offer networking 
events, education, and resources for investors.
Local Chamber of Commerce: Get involved in your local chamber to meet other business 
professionals.

3. Utilize Social Media

LinkedIn: Create a professional profile, join real estate groups, and actively participate in 
discussions.
Facebook Groups: Join real estate investment groups to share insights and network with other 
investors.
Twitter: Follow industry leaders and participate in relevant conversations.

4. Build a Strong Online Presence



Website: Create a professional website to showcase your portfolio and provide information 
about your services.
Blog: Start a blog to share your expertise and attract potential partners and clients.
Email Marketing: Use email newsletters to keep your network informed about your latest 
projects and insights.

5. Leverage Real Estate Platforms

BiggerPockets: Engage with the community on BiggerPockets, a platform dedicated to real 
estate investing.
LoopNet: Use LoopNet to find commercial real estate opportunities and connect with other 
investors.

6. Offer Value

Share Knowledge: Provide valuable insights and advice to your network.
Collaborate: Look for opportunities to collaborate on projects or joint ventures.
Mentorship: Offer to mentor new investors to build strong, lasting relationships.

Building Relationships

1. Follow Up

Timely Communication: Follow up promptly after meeting someone to reinforce the connection.
Personalized Messages: Send personalized messages that reference your initial conversation.

2. Be Genuine

Authenticity: Be genuine and show a real interest in the people you meet.
Trust: Build trust by being honest and transparent in your dealings.

3. Regular Engagement

Stay in Touch: Regularly reach out to your network to maintain relationships.
Support: Offer support and assistance when needed.

4. Attend Social Events

Networking Mixers: Attend networking mixers and social events to build rapport in a more 
relaxed setting.
Community Events: Participate in community events to build local connections.

Growing Your Business

1. Partner with Other Investors

Joint Ventures: Collaborate on joint ventures to pool resources and share risks.
Syndications: Participate in syndications to invest in larger projects.



2. Develop a Referral Network

Real Estate Agents: Build relationships with real estate agents who can refer potential deals.
Contractors: Network with contractors who can provide reliable services and referrals.

3. Seek Mentorship

Experienced Investors: Find experienced investors who can provide guidance and advice.
Coaching Programs: Enroll in coaching programs to enhance your skills and knowledge.

4. Continuous Learning

Books and Podcasts: Read books and listen to podcasts about real estate investing.
Online Courses: Take online courses to stay updated with the latest strategies and trends.

Conclusion

Effective networking is essential for real estate investors to succeed and grow their businesses. By 
attending industry events, joining professional associations, leveraging social media, and building 
genuine relationships, you can create a strong network that supports your investment goals. 
Remember to offer value, follow up, and continuously seek opportunities for learning and 
collaboration. Happy networking!

🙏 Enjoyed this bonus?

If this helped you attract off-market deals, build stronger connections, or simply stop feeling like you're 
chasing every lead—we’d love your feedback.

Your review helps more investors discover these strategies and shift from hunting deals to having 
them come in naturally.

👉 Leave a review on Amazon »

It only takes a moment—and helps us keep delivering high-impact, actionable tools just like this. 🙌

Limit of Liability: The information provided in "How to Build a Network That Sends Deals to You—
Instead of the Competition" is intended for educational purposes only. It does not constitute legal, 
financial, or professional investment advice. Readers should consult with qualified professionals—
including licensed real estate agents, attorneys, or business advisors—regarding their specific 
circumstances before acting on the information provided.

While every effort has been made to ensure the accuracy and completeness of the information 
presented, the authors and publishers of this guide assume no responsibility for errors, omissions, or 
outcomes resulting from its use. Networking results and market dynamics can vary based on location, 
timing, effort, and experience.

https://www.amazon.com/review/create-review/?&asin=B0D6Q93SN3
https://www.amazon.com/review/create-review/?&asin=B0D6Q93SN3


By accessing and using this guide, you acknowledge and agree that the authors and publishers are 
not liable for any direct, indirect, incidental, consequential, or punitive damages arising from your use 
of the strategies or reliance on the information provided.

Building meaningful business relationships takes time, consistency, and professional integrity. Always 
act in alignment with your local laws, licensing requirements, and ethical business practices.


