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¥ The Step-by-Step Map That Takes You From Zero to Your First
Check

There’s a moment every investor remembers:
P That first check.
The one that proves this isn't just theory—it's real.

But getting there can feel like trying to read a map with half the page missing. So many options. So
much info. And no one showing you what to actually do next.

That’s what this bonus is for.



A clear, start-to-finish path from “I want to invest” to “Here’s my first check.”
Whether you're into rentals, flips, or wholesaling, this is your map.

You'll learn:

How to choose your strategy without second-guessing it
What to set up first (before you waste time or money)
How to find and analyze real deals

And how to take the leap—without flying blind

Let's make this real. Starting now.

Step Zero: Pick Your Path

Before you start analyzing deals, networking, or watching another YouTube tutorial...
@ You need to choose your investment lane.

This doesn’t mean you're locked in forever. It just means you're focused—for now.

Here are the three beginner-friendly paths to choose from:

> Rentals

Buy and hold a property that generates monthly income.
Great for long-term wealth
Easier to finance
Tax benefits

You'll focus on cash flow, management, and financing strategies like BRRRR or house hacking.

%% Flipping

Buy low, renovate, sell for profit.
Fast cash
Requires good project and budget management
More risk—but more reward if done right

You'll need to understand rehab costs, timing, and how to buy right.

Wholesaling

Find deals, get them under contract, and assign the deal to another investor for a fee.
Requires little to no money
Pure hustle and marketing
You get paid without ever buying the property



You'll focus on lead generation, negotiation, and buyer relationships.

Pick one that fits your goals and resources. You don’t need to know everything.
You just need to start moving in one direction.

Set Up the Basics: LLC, Bank, and Books

You don't need to have a full business empire before doing your first deal—but getting your
foundation right saves you major headaches later.

Here’s what to knock out early:

I Form Your LLC

/ Separates your business from your personal assets
/ Makes you look more legit to lenders, sellers, and partners
 Often required to open a business bank account

Tip: Start in your home state unless there’s a compelling legal/tax reason not to.

s Open a Business Bank Account

Don’t mix your real estate money with your personal money.
It's messy, it’s risky, and it kills your credibility fast.

Use your EIN (not SSN) and get an account that’s easy to manage—online banks like Relay or
Bluevine are great for beginners.

ul Set Up Simple Bookkeeping

You don’t need fancy software—just a clean system.
Track:

Income
Expenses
Mileage
Receipts

Use a tool like QuickBooks, Wave, or a good spreadsheet. Bonus if your CPA loves it too.

2 You're not just building a deal—you’re building a business. Treat it that way from the start.



¢ Learn, But Don’t Linger (Avoiding Info Overload)

There’s a moment when learning turns into hiding.
You're reading, watching, and listening... but not doing.
Sound familiar? You're not alone.

Education is powerful—but execution is profit.

{7y Learn with Intent

Stick to one strategy, one trusted source, and one action plan.
Everything else? Bonus content for later.

Ask yourself:
Does this help me take the next step on my path?
If not, skip it (for now).

#® Avoid “Course Stacking”

Jumping from one program to another is a great way to feel busy while staying stuck.
Pick your lane. Learn just enough to take the next step. Then do the thing.

2 The 80/20 of Learning
You don’t need to master everything. You need to master the next move.

e Find a deal

e Analyze it

e Talk to a seller
e Make an offer

2P You'll learn more from one awkward seller call than 10 hours of tutorials.

Keep learning, but don't let it delay the check.

Define Your Market and Deal Type

Now that you've picked your path, it's time to zoom in.
Because “I'm looking everywhere” = “I'm not serious anywhere.”

Clarity = speed.

? Pick a Specific Market



Start local if it's affordable. If not, choose a cash flow market with:

Landlord-friendly laws

Growing population

Job diversity

$100K-$250K properties (for beginners)

Need help? Look at metros like Birmingham, Indy, Kansas City, or Cleveland.

2 Know What a “Good” Deal Looks Like
You're not just looking for a deal—you're looking for your kind of deal.

Rental investor? Look for:
$200-$400/month cash flow
1% Rule or better
Stable C-class neighborhood

Flipper? You want:
Cosmetic fixer in a B-area
At least $30K profit after all costs
A quick resale path

Wholesaler? Look for:
Motivated sellers
Equity (or creative terms)
Buyers who are actively closing deals

Tip: Write your “Buy Box” on a sticky note.
This keeps you focused and helps others send you the right leads.

Build Your “Starter Network” Fast

Real estate is a team sport—especially when you’re new.
The right connections can shortcut your timeline by months (or even years).

And no, you don’t need a huge Rolodex. You just need a starter five:

¢ Who to Find First:

e Investor-friendly agent (or wholesaler)
e Local lender (bank, DSCR, or private)
e Title or closing company



e Handyman or inspector
e Mentor or meetup group contact

Start local. Then go online if needed.

» Where to Look:

e Facebook groups (search “[your city] real estate investors”)

e BiggerPockets forums

e Local REIAs (Real Estate Investor Associations)

e Meetup.com or Eventbrite real estate events

e Your existing network—you’d be surprised who knows someone

2 What to Say:

“Hey, I'm just getting started in [market] and I'm looking to connect with professionals who work with
investors. Got time for a quick intro chat?”

Bonus: When you meet people, ask how you can help them, not just what they can do for you. It
stands out—and it builds real relationships.

How to Analyze Your First 10 Deals (Without Freezing Up)

Analysis paralysis is real—and it kills momentum fast.
But the cure? Reps. Not perfection.

You don’t need to be a spreadsheet wizard to spot a good deal.
You just need a basic process.

2 Use the 3-Number Method:

1. Monthly Rent (or ARV if flipping)
2. Total Monthly Expenses
3. Cash Flow or Profit

If rent — expenses = $200-$400/month, you've got a potential rental deal.
If ARV - purchase - rehab - costs = $30K+, it could be a flip worth pursuing.

& Tools That Help:

e BiggerPockets calculators
e DealCheck
e Free Google Sheets templates



e Your own napkin math:
"Can | make $X per month or $X per flip after all costs?"

@ Your goal isn't to analyze perfectly—it’s to get through 10 reps.
You'll start to see patterns. You'll feel more confident.
And that 11th deal? You might actually offer on it.

The Offer Formula That Gets Accepted

Making your first offer feels like a big leap... until you realize it's just math + mindset.
You don't need to “convince” sellers. You just need to make offers that work—for you and them.

Here’s how.

E8 The Basic Offer Formula

RentallFlip:
ARV x 70% - Repairs = Max Offer

This builds in your profit and costs upfront.
Example:

e ARV = $200,000
e Repairs = $30,000
e Max Offer = $110,000

2~ For Wholesalers:

Use the same formula above. Your fee gets baked into that Max Offer.
If a buyer needs to be at $110K, and you want a $10K fee...
You offer $100K or less to the seller.

= Pro Tip: Focus on Solving, Not Selling
Ask:

e “What are you hoping to walk away with?”
e “What would make this process easier for you?”
e “If I could make that happen, would you be open to terms?”

Sellers don’t say yes to the best pitch.
They say yes to the best solution.



And the more offers you make, the better you get.
Your first check is one “yes” away.

First Deal Funding (Even If You’re Broke)

Here's the truth: most successful investors didn’t start with stacks of cash.
They started by learning how to structure the money—creatively.

Don’t let a small bank account stop you. There are more ways to fund a deal than you think.

7 Smart Funding Options for Beginners:

Conventional Loan
Great if you have good credit and a W-2 job.
Downside: 20—-25% down, slower process.

FHA or House Hack Loans
Live in it, rent the rest. As little as 3.5% down.
Perfect for getting started with low capital.

Hard Money Lenders
Fast closings, based on the deal—not your income.
Good for flips or BRRRR. Just make sure the numbers still cash flow after the high rates.

Private Money

Friends, family, coworkers. You'd be surprised who wants to earn 8-10% returns without touching

toilets.
* “Would you be open to partnering on a deal if | did all the work?”

Seller Financing or Subject-To
Creative deals where the seller acts as the bank—or you take over their payments.
Minimal upfront cash required.

You don’t need the money yourself—you just need to know where to get it.
And once people see you're serious, the money starts showing up.

How to Close It Right (Without Rookie Mistakes)

So you've got a deal under contract—now what?



Closing is where it becomes real... and where most beginners start second-guessing everything. But
with a few simple systems, you can walk through closing like a pro (even if it's your first time).

2 Use an Investor-Savvy Title Company or Closing Attorney
This is key—they'll guide the paperwork, hold funds, and catch red flags.

Look for:

/ Experience with investor deals

/ Comfort handling creative structures (assignments, subject-to, seller financing)
/ Good communication and quick turnaround

= Ask your local Facebook group or REIA for recs.

What Happens During Closing:

Title search to confirm clear ownership

Funds deposited and held in escrow

Documents prepared and signed

Deal officially recorded (you get the keys or the check!)

Pro Tips to Avoid Surprises:

Do a final walkthrough 24-48 hours before closing
 Review the HUD/Settlement Statement carefully
/ Make sure insurance is lined up

/ Double-check that utilities are set to transfer

Closing is the final mile—stay calm, stay organized, and stay communicative.
You're about to cross the finish line.

What to Do With Your First Check (Spoiler: Reinvest It)

You did it. You closed the deal. You got paid.

Whether it's $3,000 from a wholesale assignment or $30,000 from a flip, your first check is a huge
milestone. But here’s where the real game begins.

The Wealth Move? Reinvest.
Don’t blow it on a car. Don’t “reward” yourself by upgrading your lifestyle.

Instead:



V Build reserves
Every smart investor has cash for repairs, vacancies, or the next down payment.

 Level up your tools
Need better software, marketing, or support? Invest in what makes the next deal faster or smoother.

V/ Fund the next deal
Momentum matters. Use this win to keep going—not start over.

Turn One Deal Into a Snowball

Your first check proves the system works.
Your second proves you can repeat it.
And your third? That's when people start asking how you're doing it.

= “| reinvested. I'm building something.”
That's the mindset shift that separates dabblers from actual investors.

Congrats—your first deal isn’t the end.
It's the launchpad. %

. » Enjoyed This Bonus?

If this helped you take action or feel more confident about getting your first deal done, the best way
to say thanks is by leaving a quick review for the book.

Your feedback helps other new investors discover these tools—and it keeps bonuses like this one
coming.

Leave a review on Amazon



https://www.amazon.com/review/create-review/?&asin=B0D6Q93SN3
https://www.amazon.com/review/create-review/?&asin=B0D6Q93SN3

